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Appraisal Standards Board Adopts
New 2012-13 USPAP Guidelines

By Linda J. Fusco , CSA-R

Every 2 years, the Appraisal Standards Board (ASB) modifies the
Uniform Standards of Professional Appraisal Practice (USPAP) to meet
the every-growing demands of the ever-changing appraisal process. The
newest revision was adopted on April 8, 2011, and it is the result of 15
months and five exposure drafts covering written comments from 275
individuals and oral comments heard at five public meetings. Every
comment was considered and some incorporated into the 2012-13 edition
of USPAP. The effective date of the new guidance material will be
January 1, 2012.

The following were some of the revisions that were made to the
upcoming edition:

1. Revisions to DEFINITIONS of “Client,” “Extraordinary
Assumption,” “Hypothetical Condition,” and a new definition,
“Exposure Time”

2. Revisions Relating to Development and Disclosure of
Exposure Time Opinion

Revisions to Standards Rules 2-3, 3-6, 5-3, 6-9, 8-3 and 10-3

Creation of a new RECORD KEEPING RULE and Related
Edits to the Conduct Section of the ETHICS RULE

Revisions to Advisory Opinion 21, USPAP Compliance

. Revisions to STANDARDS 7 and 8: PERSONAL PROPERTY
APPRAISAL, DEVELOPMENT and REPORTING

Some revisions were discussed but not adopted, specifically 1) required
labeling of hypothetical conditions and 2) retirement of Standards 4 and 5.
Look for these possible changed in the next edition.

Source: Appraisal Standards Board 2011 Summary of Actions
Related to Proposed USPAP Changes Dated April 8,20 11




| Looked into the Past and Saw the Future
By Michael Schlesinger, President 2011, CSA-R

This is what we as appraisers do on an everyday basis. Mostly we
look for the present, but at times we are asked to look into the future.
There are some of us that have to look into the past as well.

The nature of our profession is to look at data that, although recent,
is old. It may be days, weeks, months or even years old, and we are asked
to do an analysis and come up with a current opinion of value or even a ?;“ {
projected opinion of value.

As we all know it could take a matter of less than two hours to change the events of the
world, economy, and everything in between; and then our logic is out the window. If we were so
good in predicting the future, we all would have won power ball and be living a very nice life in
retirement. Such is life.

Today | looked into the past. | saw the Columbia Society providing excellent qualifying
courses and superb C.E. We have utilized our own talented and knowledgeable appraisers from
within our membership, as well as entertaining and respected speakers from related professions, to
help us learn to do our jobs better.

Now, | see the present. Dom Neglia has done a terrific job in helping us understand UAD,
and Cindy Malinchak has brought us an insightful seminar on green technology, just to mention a
few. They among others have opened our eyes and minds to other avenues to pursue for work.

This all leads us into the future. The Columbia Society is striving to continue in this manner
of bringing its members timely and beneficial seminars and education. Through Cindy we are
working on providing a Certified Green Appraiser designation through a course that is being
developed for the Columbia Society. It is my understanding that this is going to be something that
is not offered anywhere else. Cindy is a nationally known and accredited Green contractor, as well
as being one the most highly acclaimed members in the field. We are fortunate to have her do this
for us.

As | have written about in previous articles, our profession is changing rapidly. Statewide
over the past three years about 30% of the appraisers have not renewed their licenses. There is no
real count on the number of appraisers who hold active licenses and who are not appraising. New
people joining our profession are virtually non-existent. The Society’s membership has dropped in
direct correlation to the number of appraisers not renewing their licenses. Unlike the profession in
general, we are still attracting new members; but we can still use more. It's not only new members
that we are seeking, but members to step up to become board members and officers.

Everyone who knows me knows that | cannot get through a day without using a quote, so
here is today’s: “WE ARE AS STRONG AS OUR WEAKEST LINK.” Thanks for indulging me. In
order to continue to bring our members the kind of services we have been providing in the past, we
need members who are willing to serve and “give back” or actually “pay forward” for the quality
education they receive from the Columbia Society. As | talk to members at the seminars, there are
many of you with excellent ideas for the future. Please join our ranks as a board member and help
us continue into the future.
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By Stan Timari, AQB Certified USPAP Instructor

Exposure Time Opinion

Standards Rule 1 2(c): Comment (revised): “When exposure time is a component of the definition for the
value opinion being developed, the appraiser must also develop an opinion of reasonable exposure time
linked to that value opinion.”

The lead resource for exposure time is Statement 6 (remember that Statements have the full weight
of Standards Rules). It defines exposure time as the estimated length of time the property interest being
appraised would have been offered on the market prior to the hypothetical consumption of a sale at market
value on the effective date of the appraisal. It is further defined as a retrospective opinion based upon an
analysis of past events assuming a competitive and open market along with an adequate and reasonable
effort.

Appraisers can consider statistical information about days on the market, information gathered
through verification of sales, and interviews with market participants.

Exposure time encompasses more than being a time factor — it considers the property type, its value
range, marketing effort and the reasonableness of those factors. It would be misleading to include
properties that did not have reasonable listpricesand/or evidence of reasonable effort in marketing them.

A simple example is a purchase. In many cases the subject's listing history is
available for analysis. While looking at the beginning of that history, it is important to analyze whether
its initial asking price was reasonable and whether its marketing effort was reasonable. A dwelling listed well
above a reasonable price or with nominal marketing effort would skew a property’s exposure time. Careful
analysis would reveal a more realistic exposure time predicated on the date the subject’s list price and
marketing effort were determined to be reasonable.

Marketing time: By way of clarification, Advisory Opinion 7 advises that marketing time is an
opinion of how long it will take to sell the subject at the appraised market value immediately following
the effective date of the appraisal.

Editor's Note: Stan is our new USPAP instructor at our Nassau location in Floral Park, NY. Look for
future articles from Stan on specific changes in th e 2012-13 USPAP guidelines.

Coming Soon for
Columbia Society Members

Green Appraiser Courses

Developed and Taught by
Cindy Malinchak
Environmentally Based Green Building, LLC

Become a Green Appraiser
Columbia Society Green Appraiser Designation with
successful completion of course and exam
15-Hour C.E. Seminar

) *+ -+
www.CookiesAndBytes.com

Test Prep for National Green Associate

Accreditation
7-Hour C.E. Seminar
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Down in D.C.—TAFAC News

By Bill Smolen, CSA-G
Business Development Chair

For those of you who are not already aware of
it, the Columbia Society is a member of TAFAC, and
Richard Berntsen, CSA-G (Director of Education and
Past President 1991) is our representative. What is
TAFAC? The following explanation is taken directly from the Appraisal
Foundation's web site:

The Appraisal Foundation Advisory Council (TAFAC) i s composed of 57
non-profit organizations and government agencies, w hich represent
appraisers, users of appraisal services and governm ent agencies. TAFAC
serves to involve the public in the appraisal stand ards and appraiser
qualifications development process.

Member organizations of TAFAC represent  various professions and
occupations. TAFAC currently includes organizations representing
appraisers, home builders, real estate brokers, f inancial institution
regulators, federal land acquisition agencies, the secondary mortgage
market and the private mortgage industry.

TAFAC makes recommendations to the Appra isal Standards Board
(ASB), Appraiser Qualifications Board (AQB) and Boa  rd of Trustees (BOT)
on major issues pending before the Boards. In addit  ion, recommendations
are also made regarding agenda of projects, the sel  ection of task forces,
amendments to the Uniform Standards of Professional Appraisal Practice
(USPAP), Statements or Advisory Opinions under deve  lopment by the ASB
and revisions to the AQB Appraiser Qualification Cr iteria  and
Interpretations/ Clarifications.

TAFAC is one of the advisory councils to the Appraisal Foundation.
The group meets several times each year in Washington, D.C. to conduct its
business.

Richard Berntsen has served on several TAFAC committees and is
presently Chairman of the TAFAC Membership Committee.

TAFAC'’s last meeting was in May 2011, and the next meeting is
scheduled for September 22 and 23, 2011.

AFAC can and does have a
oing to include regular updates

Editor's Note: Because the business conducted by T
profound effect on the appraisal industry, we are g
on TAFAC to keep our readers aware.
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Finding Off-Site Computer Data

Storage Solutions
By Robert R. Coltun, IT Engineer, Computer Analyst

When is the last time you backed up your computer data? Don't
tell me — | know already. If you are relying on old-style back-up drives,
you probably haven’t performed this task in months. | know from
experience. So what happens if your computer crashes? You lose
valuable information, and once again you promise never to forget to back-
up again. And that lasts maybe a week or two, or even a month if you are
really diligent.

So someone came up with an alternative solution — remote off-
site storage. Initially | did not like the idea of someone in some distant
building having access to my data, but | have come to realize that this is a
21 century solution to having to do it myself. Off-site storage may cost a
little more, but in case of a disaster or theft, you will still have your data.

So which one should you purchase? There are several on the
market, but according to Kim Kommando , star of the Kim Kommando
weekly 3-hour call-in talk radio show broadcast nationally, her favorite is
Carbonite.

As Kim explains, “Carbonite is one of the best backup solutions
I've found. | use it for all my computers. And it has never let me down.
Carbonite typically does a good job of automatically backing up important
files. All text, photo and music files in your Documents folder are snagged
right away. This is where most people keep their critical information.”

Other products worth considering, in the order of ranking, are
Mozy, CrashPlan, Backblaze, and SugarSync. These, plus Carbonite as
the fifth, are rated the top five by Online Backups Review
(www.onlinebackupsreview.com).

According to Rob Cosgrove, President of Remote Backup
Systems and a vocal advocate for maintaining the highest standards for
online backup services, there are 6 questions you should ask before you
choose a product. Following his questions are his answers.

1. Are files encrypted using at least 256 Bit AES e
being sent over the Internet? (Yes)

2. Arefiles stored in their encrypted state?  (Yes)

3. Are filenames, paths, and file dates encrypted,
and indexes used for online restore?  (Yes)

4. Does the Server ever have access to the encrypti
encrypt the files? (No)

5. Does the Server ever decrypt customer files for
(No)

6. Does the Server do global de-duplication, sub-file
synthetic full backups?  (No)

ncryption before

even in databases
on key used to
ANY REASON?
patching, or
Bottom line: you really have to look at several products and then

choose the one best suited for your needs, but at least now you have
some understanding of what to look for. Happy computing!

7/

Stay on Target With
Columbia Society
C.E. Courses

Monday, Sep 19, 2011

3-Hour C.E. Seminar

Koenig's Restaurant

Floral Park, NY - 3:30 — 6:30 pm

Tuesday, Sep 20, 2011
Hofstra Qualifying Courses Begin
6:00 — 10:00 pm — Breslin Hall

Monday, Oct 17, 2011

Board of Governors Meeting
Davenport Press Restaurant
Mineola, NY - 6:00 — 8:00 PM

Friday, Nov 18, 2011

2012-13 Seven-Hour

USPAP Update Course

Koenig's Restaurant

Floral Park, NY - 9:00 am — 5:00 pm

Monday, Nov 21, 2011

3-Hour C.E. Seminar

Koenig's Restaurant

Floral Park, NY - 3:30 — 6:30 pm

Monday, Dec 12, 2011
2012-13 Seven-Hour
USPAP Update Course

W Harrison, NY - 9:00 am — 5:00 pm

Dates and Locations
Subject to Change

Check Calendar of Events
www.ColumbiaSociety.org

Note: The articles
published in this
newsletter are the
opinions of the
authors and not
necessarily those of
the Society or its staff.




Weak Appraisals Oppress Housing Market

By Linda J. Fusco, CSA-R

According to the News Hub AM Report on 8/12/2011, the answer is “Yes.”
Appraisals are coming in lower, and lenders like it because it forces buyers to put
more money down. But that doesn’t necessarily help the housing market. Contracts
are being canceled at an alarming rate in recent months. According to National
Association of Realtors, 16% of contracts were canceled in June 2011, up 7% from
June of 2010.

It is true that the public perceives that the housing bust was caused in large
part by a broken appraisal system. Another commonly held belief about the struggling recovery from the bust
is that the appraisal system is still broken, but in a different way. Appraisals ARE coming in lower. A high
share of foreclosures adds to the problem. At least four states — lllinois, Nevada, Missouri and Maryland —
have considered legislation to bar the use of distress sales in appraisals. There are some markets, however,
such as Phoenix and Las Vegas, where foreclosures are too large a part of the inventory to exclude them.

AVMs (Automated Valuation Models), which work best when sales are plentiful but not so much in
today’s sagging market, have added to the mess. HVCC removed brokers from being able to directly contact
appraisers, and the Dodd-Frank financial overhaul of 2010 tried to address the problem of “reasonable and
customary” fees; but both did little to help. Appraisal management companies (AMCs) have further
complicated things, oftentimes using appraisers from outside the neighborhood, many who have little or no
knowledge about what adds value to one community versus another.

So what's to be done? Apparently appraising is a “local” profession and needs to be treated as such,
and appraisers need to be compensated fairly and given adequate time to turn around reports. I'll put those
on my wish list for Christmas!

Source: The Wall Street Journal Online : Nick Timiraos on The News Hub AM Report

Article by S. Mitra Kalita and Carrick Mollenkamp

WHAT'S NEW AT COMPS?

TOOLS FOR THE REAL ESTATE PROFESSIONAL

CALL US TODAY AT (516) 676-0400 FOR GREAT PRICES
AND FIND OUT ABOUT OUR NEWEST FEATURES!

NEW FEATURES AS ALWAYS

NYC Arms Length Transactions * Current Sales Data
NYC Contract Dates » Tax Assessment Data

Print Sales or Assessments to PDF or JPG * Maps (Street, Flood, Tax, Zoning)
Flood Map Info on Assessment Form + Links to NYC Deeds & Building Dept.
NYC Co-Op Sales Data with Shares + MC1004 Information

3 School St -'Ste 101B,.Glen Cove, NY. Phone:(516)676-0400 ;/ www.compsny.com
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MASPETH  ecmoscon
FEDERAL o
N/ SAVINGS [ o
W/e Treat You Like Family t"omimesares

MAIN OFFICE:
56-18 69th St., Maspeth, NY 11378 718/335-1300 ®

OTHER CONVENIENT LOCATIONS:

64-19 Woodhaven Blvd., Rego Park, NY 11374 « 718/459-3400 ®
101-09 Metropolitan Ave., Forest Hills, NY 11375 « 718/520-1500 ®
66-60 Fresh Pond Road, Ridgewood, NY 11385 ¢ 718/497-4800
185-18 Horace Harding Expy., Fresh Meadows, NY 11365 « 718/353-6145
801 Jericho Turnpike, New Hyde Park, NY 11040 « 516/437-5000 ®

LOAN CENTER:
@ 56-05 69th St., Maspeth, NY 11378 » 718/651-7888 ®

TR Visit our Website at www.maspethfederal.com Mi’gﬁf“
® - Free Parking Available







